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Overall CRA Rating
Institution’s CRA Rating: This institution is rated Qutstandi ng.

The followi ng table indicates the performance |evel of First National
Bank of Southwestern Chio (First Southwestern) with respect to the
Lendi ng, Investnent, and Service Tests:

Fi rst National Bank of Southwestern Chio
Per f ormance Tests

. I nvest nent Servi ce
Per f ormance Level s Lending Test* Test Test
Qut st andi ng X X
H gh Satisfactory X

Low Satisfactory

Needs to | nprove

Subst anti al Nonconpliance

* The lending test is weighted nore heavily than the investnent and service tests when
arriving
at an overall rating.

The major factors that support this rating include:

e Amjority (81 percent) of the bank’s honme nortgage | oans and snall
| oans to businesses and farns were within its assessnent areas
(AAs).

Wthin the full-scope AA (Ham | ton-M ddl et owmn NMSA)

e First Southwestern’s lending |levels reflect excellent
responsi veness by the bank to the credit needs of the Ham | ton-
M ddl et own NMBA.

e The overall distribution of First Southwestern s |oans anpbng
geographies of different incone levels is good. The overal
distribution of small | oans to businesses is excellent and the
di stribution of hone nortgage | oans is good.

e The overall distribution of First Southwestern s hone nortgage
| oans and small | oans to busi nesses anong borrowers of different
incone | evels is excellent.

e The bank has been successful in offering |oan products that address
the need for flexible lending for I ow and noderate-incone
borrowers and smal | businesses. These products had a positive
i npact on the lending test rating.

e The bank’s community devel opnent |lending is excellent and addressed
af f ordabl e housi ng and small business credit needs in the AA. CD
| endi ng had a positive inpact on the lending test rating.
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First Southwestern’ s investnents reflect good responsiveness by the
bank to the needs of the AA

The bank’s offices are readily accessibility to geographies and
i ndi vidual s of different incone |evels.

The responsiveness of the bank’s CD services to the needs of the AA
is excellent.
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Definitions and Conmon Abbrevi ati ons

The follow ng terns and abbrevi ati ons are used throughout this
performance evaluation. The definitions are intended to provide the
reader with a general understanding of the ternms, not a strict |egal
definition.

Affiliate - Any conpany that controls, is controlled by, or is under
common control w th another conpany. A conpany is under comon
control with another conpany if the sane conpany directly or
indirectly controls both conpanies. A bank subsidiary is controlled
by the bank and is, therefore, an affiliate.

Assessnent Area (AA) - A geographic area delineated within which the
OCC eval uates the bank’s record of helping neet the credit needs of
its community. AAs consist generally of one or nore MSAs or one or
nore contiguous political subdivisions, such as counties, cities, or
towns. AAs include the geographies in which the bank has its main
office, its branches, and its deposit-taking ATMs, as well as the
surroundi ng geographies in which the bank has originated or purchased
a substantial portion of its |oans.

Bl ock Numbering Area (BNA) - Statistical subdivisions of counties in
whi ch census tracts have not been established. The U S. Census Bureau
has established BNAs in conjunction with state agencies.

Census Tract (CT) - Small, locally defined statistical areas within
netropolitan statistical areas. These areas are determ ned by the
U.S. Census Bureau in an attenpt to group honbgenous popul ations. A
CT has defined boundaries per ten-year census and an average

popul ati on of 4, 000.

Communi ty Devel opnent (CD) - Affordable housing for |ow or noderate-

i ncone individuals; community services targeted to | ow or noderate-

i ncone individuals; activities that pronote econom c devel opnent by
financi ng businesses or farnms that neet the size eligibility standards
of the Small Business Adm nistration’s Devel opnent Conpany or Snal

Busi ness I nvestnent Conpany prograns (13 CFR 121.301) or have gross
annual revenues of $1 mllion or less; or, activities that revitalize
or stabilize | ow or noderate-incone geographies.

Communi ty Reinvestnent Act (CRA) - The statute that requires the OCC
to evaluate a bank’s record of neeting the credit needs of its |ocal
community, consistent with the safe and sound operation of the bank,
and to take this record into account when eval uating certain corporate
applications filed by the bank.

Ful | - Scope Review - Perfornmance under the |ending, investnent, and
service tests is analyzed considering fully understood perfornmance
context, quantitative factors (e.g., geographic distribution, borrower
di stribution, total nunmber and doll ar anmount of investnents, branch

di stribution) and qualitative factors (e.g., innovation, conplexity).

CGeography - A census tract or a block nunbering area delineated by the
U.S. Bureau of the Census in the nbst recent decennial census.
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Home Mortgage Disclosure Act (HVDA) - The statute that requires
certain nortgage | enders that do business or have banking offices in a
metropolitan statistical area to file annual summary reports of their
nortgage | ending activity. The reports include such data as the race,
gender, and the income of applicants, the anount of |oan requested,
and the disposition of the application (e.g., approved, denied,

wi t hdrawn) .

Hone Mortgage Loans - Such | oans include home purchase and hone

i mprovenent |oans, as defined in the HVDA regulation. This definition
al so includes nultifamly (five or nore famlies) dwellings |oans,

| oans for the purchase of manufactured homes and refinanci ng of hone

i mprovenent and hone purchase | oans.

Li m t ed- Scope Review - Performance under the |ending, investnent, and
service Tests is analyzed using only quantitative factors (e.qg.,
geographic distribution, borrower distribution, total nunber and
dol I ar anmpunt of investnents, branch distribution).

Low I ncome - Inconme |levels that are |l ess than 50 percent of the nedian
famly incone.

Median Fam |y Inconme (MFI) - The nedian incone determ ned by the U S.
Census Bureau every ten years and used to determ ne the incone |evel
category of geographies. Also, the nedian incone determ ned by the
Depart ment of Housing and Urban Devel opnent annually that is used to
determ ne the incone | evel category of individuals. For any given
area, the nedian is the point at which half of the famlies have

i ncome above it and half belowit.

Metropolitan Statistical Area (MSA) - Area defined by the director of
the U S. Ofice of Managenent and Budget. MSAs consist of one or nore
counties, including | arge popul ation centers and nearby conmunities
that have a high degree of interaction

M ddl e-I ncone - Incone levels that are at | east 80 percent and |ess
than 120 percent of the M

Moder at e-I ncone - Incone levels that are at | east 50 percent and |ess
than 80 percent of the M

Smal | Loans to Businesses - Loans with original amounts of $1 million
or less that are: (1) secured by non-farm nonresidential properties;
or (2) commercial and industrial loans to U S. addresses.

Smal | Loans to Farns - Loans with original anounts of $500,000 or |ess
that are: (1) secured by farm and; or (2) to finance agricultural
production and other |oans to farmers.

Tier 1 Capital - The total of conmmon sharehol ders' equity, perpetual
preferred sharehol ders’ equity with non-cunul ati ve di vi dends, retained
earnings and mnority interests in the equity accounts of consolidated
subsi di ari es.

Upper-1Inconme - Incone |evels that are 120 percent or nore of the M-I
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Description of Institution

First National Bank of Southwestern Chio (First Southwestern) is a
$1.3 billion intrastate bank with its main office located in Ham | ton,
Chio. Located approximately 25 mles northwest of C ncinnati, First
Sout hwestern has a total of 34 offices that serve all or portions of
four counties in southwest Chio. The nain office and ni ne branches
are located in Hamlton. There are four branches in M ddl etown, three
in Cncinnati, two each in Fairfield, Wst Chester, Mnroe, and
Oxford. One office is maintained in Canden, Mineville, Lew sburg,
Mason, Ross, Seven M|l e, Springboro, and Trenton. The bank nerged
wthits affiliate, Home Federal Bank, FSB in July 2000. The nerger

i ncreased First Southwestern’'s total assets by approximtely $300
mllion and loans, primarily real estate, by approxi mtely $250
mllion. The bank owns one subsidiary, FSWO LLC, which was
established in Decenber of 2000 as a wholly owned subsidiary and
formed to enable First Southwestern to restructure its capital. The
activities of FSWO, LLC do not materially inpact the bank's capacity
and ability to lend or invest in its community and were not included
in our assessnent of First Southwestern’s CRA perfornmance.

First Southwestern is a subsidiary of First Financial Bancorp (FFB), a
$3.9 billion holding company al so headquartered in Ham Iton, OChio.

FFB owns 15 other financial institutions in Ohio, Indiana, and

M chigan. |In addition, FFB owns the Chio City Insurance Agency, Chio
Cty, Ohio.

First Southwestern is a full-service bank and offers a w de range of
commercial and retail products. Its primary |ending focus is real
estate lending. |In addition, First Southwestern offers various

busi ness, farm and consuner products. On Decenber 31, 2000, total

| oans represented 78 percent of total assets. By dollar volune, the
| oan portfolio was conprised of real estate (68 percent), individual
| oans (14 percent), commercial |oans (13 percent), and other |oans
(five percent). Agricultural loans totaled | ess than one percent of
gross loans. First Southwestern also maintains a |arge trust
departnent. Tier | capital was $112.6 nillion at year-end 2000.

There are no legal, financial, or other factors inpeding the bank’s
ability to help neet the credit needs of its assessnent areas. First
Sout hwestern received an “ Qutstanding” rating in its prior CRA

Per f or mance Eval uation which was conpl eted June 8, 1998.
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Scope of the Eval uation

Eval uati on Peri od/ Products Eval uat ed

The evaluation period is fromJune 8, 1998 through July 23, 2001.
Wth the exception of community devel opnent (CD) |oans, the primry
data evaluated for the Lending Test is fromApril 1, 1998 through
Decenber 31, 2000. Lending data for the two nonths prior to the

eval uation period was included in this evaluation since the |ast

per formance eval uation only included | ending data through March 1998.
The eval uation period for the Investnent Test, Service Test and
Communi ty Devel opnment | oans, is June 8, 1998 through July 23, 2001.

For the Lending Test, First Southwestern s originations/purchases of

honme nortgage | oans, hone inprovenent |oans, as well as small loans to
busi nesses were eval uated. First Southwestern’s originations/purchases
of small loans to farns were not eval uated, as the volune was not

significant enough to perform a neani ngful analysis (approximtely two
percent of the nunber of |oan originations/purchases over the Lending
Test eval uation period).

Data Integrity

As part of this CRA evaluation, First Southwestern's publicly filed

i nformati on on home nortgage | oans, small |oans to businesses and
small loans to farnms was tested for accuracy. The testing indicated
i naccuracies in recording of the |ocation of hone nortgage |oans, the
| ocation and | oan type of small business/small farmloans, as well as
| ess significant errors in other key data fields. Managenent
corrected the information. This evaluation is based on the corrected
information, which is deened to be accurate.

Qualified investnents, CD |oans and CD services submtted by First
Sout hwestern were verified to ensure that they net the regulatory
definition for CD. Sone itenms submtted by the bank for consideration
were excluded fromthis evaluation because they did not neet the
definition or purpose of CD

Sel ection of Areas for Full-Scope Review

First Sout hwestern operates in three assessnment areas (AAs). The

Ham | t on- M ddl et own MSA was sel ected for a full-scope review This AA
contains twenty-six of the bank’s branches (76 percent of the bank’s
of fi ces) accounting for approximately 89 percent of its deposits and
73 percent of its lending activity over the evaluation period. The
bank’s other two AAs, the Cincinnati AA which includes portions of
the G ncinnati MSA, and non- MSA AA (Preble County) were selected for
limted-scope reviews. Refer to Appendix A for additional information
regardi ng the bank’s AAs.

Rat i ngs

The bank’s overall rating is based primarily on those areas that
received full-scope reviews. Wen arriving at overall concl usions,

7
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nore wei ght was given to nortgage | ending due to the bank’s greater
vol ume of nortgage |loans relative to other types of lending. Wthin
nortgage | ending, slightly nore weight was given to home purchase and
honme i nprovenment |ending than hone refinances since home purchase and
home i nprovenment | ending were identified as specific credit needs of
t he AA

O her

Community Contacts

Two community contacts were nade during the evaluation in addition to
one community contact made during a recent exam nation of another
institution. O the contacts made, all three were in the Ham | ton-

M ddl et owmn MSA. The contacts included an organi zation involved with
community devel opment, an affordabl e housing conmunity service

organi zation and a small business devel opnent organi zati on. Two of the
contacts stressed the need for financing of quality affordabl e housing
as the primary credit need of the AA. The other contact stated that
there was an opportunity for financial institutions to provide a | oan
pool focused on fixing up the downtown M ddl etown area. While there is
a strong demand for affordable housing, high construction costs,
coupled with increased | and val ues, provide little incentive for

devel opers to construct affordable homes. Mich of the devel opnent is
in the formof rehabilitating existing housing, the cost of doing so
often times exceeding the market val ue of the property. Special
housi ng programs such as those provided by affordabl e housing

organi zations are needed in order to bridge the funding gap. The needs
for affordabl e housing and small business related credit, investnents
and services in the AA were considered in our evaluation of First

Sout hwestern’s performance under the Lending, |Investnent and Service
Tests. Refer to the Market Profile Appendix B of this Evaluation for
nore information.

Fai r Lendi ng Revi ew

An anal ysis of three years public comments and consunmer conplaints in
addition to an analysis of HVDA, Snall Business, and Small Farm

| endi ng data was performed according to the OCC s risk based fair

| endi ng approach. Based on its analysis of the information, the OCC

deci ded that a conprehensive fair | ending exam nation would not need

to be conducted in connection with the CRA evaluation this year. The
| at est conprehensive fair | ending examwas perforned in 1998.
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Conclusions with Respect to Performance Tests

LENDI NG TEST
Concl usi ons for Areas Receiving Full-Scope Reviews

The bank’s performance under the lending test is rated
“ Qutstanding.” Based on a full-scope review, the bank’ s performance
in the Ham | ton-M ddl etown MSA is excellent.

Lendi ng Activity

Refer to Table 1 in Appendix C for the facts and data used to eval uate
the bank’s lending activity.

First Southwestern's lending activity is good in the Ham I ton-

M ddl etowmn MSA. Approximately 76 percent of the bank’s | oans

ori gi nat ed/ purchased during the evaluation period are hone nortgage
| oans, 23 percent are small |oans to businesses, and one percent are
small loans to farms. Agricultural lending is not an inportant |ine
of business to the bank. Anong hone nortgage | oan
originations/purchases in the G ncinnati MSA AA, approxi mately 41
percent are honme refinances, 30 percent are hone purchases, and 29
percent are hone inprovenent.

First Southwestern's overall l|lending activity in the Ham | ton-

M ddl etowmn MSA is commensurate with its share of the deposit nmarket,
especially considering the | arge nunber of |ending conpetitors
operating in the area. First Southwestern ranks first in ternms of
deposits anong depositary institutions, with a 28.7 percent market
share. According to 1999 aggregate HVDA data, First Southwestern is
ranked fifth in the origination/purchase of honme purchase |loans (3.7
percent market share), third relative to honme inprovenent (14.0
percent market share), third relative to hone nortgage refinance (5.0
percent market share) and is ranked third overall for all hone

nort gage | endi ng behind two substantially |arger banks. While First
Sout hwestern’s market share percentages for hone nortgage | oans are
lower than its deposit market share, this | evel of performance is good
considering that 95 percent of approximtely 400 nortgage | enders
reporting loans in the AA do not take deposits; however, they account
for approximately 71 percent of the nortgage |ending activity in the
AA. Based on 1999 aggregate CRA data, First Southwestern ranks second
in small loans to businesses with a 13.4 percent market share.

Di stribution of Loans by Incone Level of the Geography

The overal |l geographic distribution of the bank’s hone nortgage and
smal |l |l oans to businesses is good. The volune of First Southwestern’s
smal|l loans to farns in the Ham|ton-M ddl et owmn MSA was not
significant enough to perform a neani ngful analysis. Agricultural
lending is not a significant |ine of business for the bank since the
AA is largely non-rural.

Home Mortgage Loans
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Refer to Tables 2, 3 and 4 in Appendix C for the facts and data used
to eval uate the geographic distribution of the bank’s home nortgage
| oan originations and purchases.

The overal |l geographic distribution of hone nortgage | oans is good in
t he Ham | t on- M ddl et own MSA.

The geographic distribution of honme inprovenent |oans is excellent.
The portion of hone inprovenent | oans made in | ow and noderate-incone
geogr aphi es exceeds the portion of owner-occupi ed housing units that
are within those geographies. First Southwestern’ s market share in
noder at e-i ncome geogr aphi es exceeds its overall market share, while
its market share in | owincone geographies is |lower than its overal

mar ket share.

The geographic distribution of honme purchase and hone refinance | oans
is good. The portion of hone purchase and refinance |oans is near the
per cent age of owner-occupi ed housing units in both | ow and noderate-

i ncone geographies. First Southwestern’s market shares for refinance
| oans exceeds its overall market share in noderate-inconme geographies
but is belowin | owinconme geographies. The bank’s nmarket share for
home purchase loans is substantially the sane as its overall market
share in both | ow and noderate-income geographies. The portion of
home nortgage and refinance | oans made in | owinconme geographies is

| oner than the portion of owner-occupi ed housing units that are within
t hose geographies. This |evel of performance is deened adequate,
given the high |l evel of conpetition and the relatively small nunber of
owner -occupi ed units in | owincone geographies. Based on 1999
Aggregate HVDA data, there were 87 | enders conpeting for 250 hone
purchase | oans and 110 | enders conpeting for 419 refinance loans in

| ow i nconme geogr aphi es. The top five lending institutions, which are
all large nationw de nortgage | enders, have a conbi ned market share of
over 35 percent of refinance |oans in | owincone geographies wthin
the AA.  First Southwestern ranks thirteenth in this market. First
Sout hwestern is anong the | eaders in hone purchase |oans made in | ow

i ncome geographies as it ranks third behind a nortgage | ending
affiliate of a large nationwi de bank and a | arge regi onal bank. These
two institutions have a conbi ned market share of al nost 20 percent.

Smal | Loans to Businesses
Refer to Table 5 in Appendix C for the facts and data used to eval uate

t he geographic distribution of the bank’s origination/purchase of
smal | | oans to businesses.

The overal | geographic distribution of small |oans to businesses is
excel | ent .
The portion of small |oans to businesses nmade in both | ow and

noder at e-i ncome geogr aphi es exceeds the portion of businesses that are
wi thin those geographies. First Southwestern s market share for snal

| oans to businesses in both | ow and noderate-inconme geographies
exceeds the bank’s overall nmarket share. First Southwestern is the

| eader in the AA anong commerci al banks, ranking second in small | oans
to busi nesses behind a large credit card | ender.

Smal |l Loans to Farns
10
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Refer to Table 6 in Appendix C for the facts and data used to eval uate
t he geographic distribution of the bank’s origination/purchase of

small loans to farnms. First Southwestern’s originations/purchases of
small loans to farnms were not eval uated, as the volune was not
significant enough to perform a neaningful analysis.

Lendi ng Gap Anal ysi s

Maps and reports detailing First Southwestern's |ending activity over
t he eval uation period for hone nortgage | oans and small |oans to

busi nesses were reviewed to identify gaps in the geographic

di stribution of those | oans. No unexpl ai ned gaps were identified.

| nsi de/ CQutsi de Rati o

A mgjority (81 percent) of home nortgage | oans, small loans to

busi nesses and snmall |oans to farns origi nated/ purchased by First
Sout hwestern over the evaluation period were within its AAs. Eighty-
one percent of the bank’s home nortgage | oans, seventy-ei ght percent
of the small | oans to businesses, and eighty-four percent of the snal
loans to farnms were within its AAs. This |evel of performance was
positively factored in the overall analysis of the geographic

di stribution of Iending by income | evel of geography.

Di stribution of Loans by Incone Level of the Borrower

The overall distribution of the bank’s hone nortgage | oans and
small | oans to businesses to borrowers at different incone
| evel s i s excellent.

Home Mortgage Loans

Refer to Tables 7, 8, and 9 in Appendix C for the facts and data used
to evaluate the borrower distribution of the bank’s hone nortgage | oan
originations and purchases.

The overall borrower distribution of hone nortgage | oans is excellent.
Consi deration was given to the difficulty lowinconme famlies have in
affording even a low priced hone. Using 1990 census data, 10.66
percent of households in Ham |ton-M ddl etown are bel ow poverty | evel.
The HUD adj usted nedian famly income for 2000 was $57,800. The

wei ght ed average of nedi an housing costs for the sanme period was
$72,490. Based on these levels, the income of a | owincome borrower
woul d generally be |ess than the inconme needed to qualify for
financing a nedian-priced hone in this AA. Wile a supply of | ower-
cost homes exists, the hones are generally in need of significant
repair and represent a “ cost burden” to their owners.

Hone nortgage | ending performance is excellent for all nortgage
products. The portion of hone purchase, refinance and home i nprovenent
| oans made to noderate-inconme borrowers in the AA exceeds the portion
of famlies that are defined as such. The portion of hone inprovenent
| oans made to | owinconme borrowers al so exceeds the portion of
famlies that are defined as such, while the portion of home purchase
and refinance | oans made to | owinconme borrowers is |ower than the

11
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portion of famlies defined as such. Consideration was given to the
[imted opportunities for maki ng hone purchase and refinance [oans to
| ow-i ncome borrowers given the difficulty lowinconme famlies have in
affording even a low priced hone. The bank’s market shares for |oans
to | ow and noderate-inconme borrower segnents exceeds First

Sout hwestern’s overall market share in the AA for hone purchase,
refinance and hone inprovenent | oans.

Smal | Loans to Busi nesses

Refer to Table 10 in Appendix C for the facts and data used to
eval uate the borrower distribution of the bank’s origination/purchase
of small | oans to businesses.

The borrower distribution of small |oans to businesses is excellent.
The portion of the bank’s small | oans to businesses substantially
neets the portion of businesses that have revenue levels of $1 mllion
or less. First Southwestern’s market share to this segnment exceeds

t he bank’s overall market share for small |oans to businesses.

Smal |l Loans to Farns

Refer to Table 11 in the Appendix C for the facts and data used to
eval uate the borrower distribution of the bank’s origination/purchase
of small loans to farns. First Southwestern’s originations/purchases
of small loans to farnms were not eval uated, as the volune was not
significant enough to perform a neaningful analysis.

Conmuni ty Devel opnent Lendi ng

Refer to Table 1 in Appendix C for the facts and data used to eval uate
t he bank’s | evel of comrunity devel opnent | ending.

CD | endi ng performance is good and has had a positive inpact on the
Lendi ng Test conclusions for the Ham | ton/ M ddl et owmn MSA. Wil e none
of the bank’s CD | oans are consi dered necessarily conpl ex or

i nnovative, they nonethel ess addressed the primary conmunity

devel opnent credit needs of the AA. During the evaluation period,
First Southwestern originated five CD | oans totaling approximtely $16
mllion in the Ham |ton/M ddl etown area. The bank’s CD | endi ng
focused on addressi ng affordabl e housing and small business credit
needs in the AA. The nore significant | oans included a $4 mllion | oan
to construct a new building in the Browmsfield area of Hamlton. This
project will help revitalize the area and create jobs for |ow and
noder at e-i nconme i ndividuals. The bank al so nade three | oans totaling
$10.4 mllion to finance the purchase of affordable housing rental
units, which were targeted to primarily |ow to noderate-incone

i ndividuals. The rents for these rental units are bel ow the gross
medi an rents established for the area.

The bank al so made other small business and affordabl e housing | oans

of over $4 million that have conmmunity devel opnment features but do not
necessarily neet the definition of CD. These |oans were already
reported wth the bank’s HVDA and smal |l | oans to busi nesses.

12
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Product Innovation and Flexibility

First Sout hwestern' s use of flexible |oan products has a positive

i npact on the Lending Test conclusions for the AAA. Two of First

Sout hwestern’s | oan products, the CHAMP Loan Program and the NHS Loan
Program address specific identified credit needs of the community.
Wil e the products are flexible, they are not considered innovative.

Through its CHAMP Loan Program the bank provides flexible credit
terms to assist | ow and noderate-income buyers in purchasing hones.
The program has set incone limtations that direct funds to | ow and
noder at e-i ncome borrowers. The |oan product provides for financing up
to 95 percent of a hone’s value and all ows hi gher debt-to-incone
rati os than conventional |oans. Private nortgage insurance (PM) is
not required. During the evaluation period, First Southwestern nade
115 CHAMP | oans totaling approximately $1.2 mllion.

Through a | oan program sponsored by Nei ghbor hood Housi ng Services
(NHS), the bank nakes | oans to rehabilitate existing vacant and
occupied units so they can be sold to | ow and noderate-incone

i ndi vidual s at affordable prices. Incone limtations direct funds to
| ow- and noderate-inconme borrowers. The |oan product features 30-year
first nortgage | oans and 15-year second nortgage | oans. The product
al l ows conbi ned | oan-to-value ratios of up to 120 percent of the
appr ai sed val ue of the property and a hi gher debt-to-inconme ratio of
35 percent than conventional nortgage | oans. No down paynment or PM
i's required. During the evaluation period, First Southwestern nmade
82 NHS | oans totaling approximately $5.8 million. Wiile the products
are flexible, they are not considered innovative.

First Sout hwestern al so participated in Chio Housing Finance Agency
Bond Program The program provi des bel ow market interest rates to
borrowers purchasing hones in | ow and noderate-income geographi es and
to first-time honmebuyers. During the evaluation period, First

Sout hwest ern made ei ght | oans under this programtotaling $557

t housand of its $623 thousand all ot ment.

In addition to flexible affordabl e housing | oans, First Southwestern
al so nakes flexible Ioans to small businesses through the State of
OChio Smal | Busi ness Linked Deposit Program This program enabl es the
bank to provide | oans, generally under $250 t housand, to snal

busi nesses at rates of 3 percent belowits normal rate for the | oans.
The programrequires the borrower to save or create jobs. The

busi ness nust retain or save one job for every $25 thousand in | oan
funds. During the evaluation period, First Southwestern nmade

sevent een Linked Deposit |oans totaling approximately $4.7 mllion.

Concl usi ons for Areas Receiving Limted-Scope Revi ews

Based on |imted-scope reviews, the bank’s performance under the

l ending test is weaker in the G ncinnati AA and the Preble County non-
MSA than the bank’s overall Qutstandi ng performance. The weaker
performance is primarily due to weaker geographi c and borrower

di stribution performance related to | ower overall |ending volunmes in
the limted-scope AAs. The weaker perfornmance in |imted-scope AAs
did not adversely affect the bank’s overall |ending test conclusions.
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These two areas conbi ned represent only about 11 percent of the bank’s
deposits. The Preble County AA has no |ow or noderate- income tracts
and the G ncinnati AA only accounts for about 16 percent of the bank’s
overall lending activity. Refer to Tables 1 through 11 in appendix C
for the facts and data that support these concl usions.

| NVESTMVENT TEST

Concl usi ons for Areas Receiving Full-Scope Reviews

The bank’s performance under the investnent test is rated “ High
Satisfactory.” Based on a full-scope review, the bank’s perfornance
in the Ham | ton-M ddl et own MSA i s good.

Refer to Table 12 in Appendix C for the facts and data used to
eval uate the bank’s level of qualified investnents.

During the evaluation period, First Southwestern made $1.9 nmillion in
qualified investnents in the AA. In addition, the bank had a prior
period investment in the formof a | owincome housing tax credit with
$402 t housand outstanding as of the end of the current eval uation
peri od. The continuing inpact of this investnment was considered in
the eval uation and has had a positive affect on the overall investnent
test rating. The nost significant investnent is the bank’ s purchase
of a $1.8 mllion nortgage-backed bond that facilitated the
construction of affordable apartnents in M ddl etown, OH. The
majority of apartnments in this project are reserved for individuals
who are | ow and noderate-incone. Affordable housing is one of the
primary comunity devel opnent needs of the AA. The renmaining portion
of the bank’s qualified investnents consisted of $142 thousand in
grants and donations to twenty-six different organi zations that
provi de a broad range of community devel opnent services, many that
address affordabl e housing needs in the AA

Wil e none of the bank’s investnents are considered innovative or
conpl ex, they do add significant value to the community and are

i ndi cative of the bank’s responsiveness to the needs of the comunity.
The |l evel of the bank’s investnents is significant due to the limted
nunber of community resources and opportunities for partnerships that
exist to facilitate activities to address the unnet credit and
community devel opnment needs of the AA. Investnent opportunities are
typically limted to donations and grants. These conclusions are
based on discussions with | ocal community service organi zations, our
revi ew of CRA performance eval uati ons of other banks operating in the
MBA, and di scussions wth bank managenent.

Concl usions for Area Receiving Limted-Scope Reviews

Based on a |limted scope review, the bank’s perfornmance under the

| nvest nent Test in the Non- MSA AA and the G ncinnati MSA AA is weaker
than the bank’s overall “ H gh Satisfactory” performance under the

| nvestment Test. Refer to Table 12 in Appendix C for the facts and
data that support these conclusions. The weaker performance is
attributed to the | ower nunber and volunme of investnents in the

[ imted-scope AAs.
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Al t hough performance in the limted-scope AAs is weaker, it did not
negatively inpact the overall conclusion for investnents. These two
areas conbi ned represent only about 11 percent of the bank’s deposits.
The Preble County AA has no | ow or noderate- incone tracts and the

Ci ncinnati AA only accounts for about 16 percent of the bank’s overal
| ending activity.

SERVI CE TEST

Concl usions for Areas Receiving Full-Scope Revi ews

The bank’s performance under the Service Test is rated
“ Qutstanding.” Based on the full-scope review, the bank’s
performance is excellent in the Ham |ton-M ddl et own MSA.

Ret ai | Banki ng Servi ces

Refer to Table 13 in Appendix C for the facts and data used to
eval uate the distribution of the bank’s branch delivery system and
branch openi ngs and cl osi ngs.

First Southwestern' s delivery systens are readily accessible to
essentially all portions of the Ham |ton-M ddl etown MSA. Many of its
branches are | ocated in the major econom c centers of the AA and
especially in | ow incone geographies where the portion of bank’s
branch offices in those geographies is greater than the portion of
popul ation living in those geographies. Wile the bank’s office

di stribution in noderate-incone geographies of the AAis |ower than
the portion of the population living in those geographies, an analysis
of office locations indicates that the majority (86 percent) of these
noder at e-i nconme geogr aphi es are i medi ately adjacent to census tracts
that had an office located within two mles to the noderate-incone
geography. During the evaluation period, the bank closed no branches
in the full-scope AA

First Sout hwestern’s hours and services offered throughout the full-
scope AA are good. Services and hours do not vary in a way that
i nconveni ence certain portions of the AA, particularly |ow and

noder at e-i nconme individuals. |In addition to weekday banki ng hours,
t he bank provides Saturday banking at approximately half of the bank’s
branches in the AA and to all incone |evel geographies.

First Southwestern’s ATM network offers an effective alternative
delivery systemfor delivering retail banking services to custoners at
all inconme levels. In the Ham |lton-M ddl etown MSA, First

Sout hwestern’s distribution of ATMs in | owincome geographies is
greater than the distribution of population living in those
geographies while the distribution in noderate-inconme geographies is
only slightly |lower than the distribution of population living in

t hose geogr aphi es.

In addition to the bank’s ATM network, First Southwestern provides
twenty-four hour tel ephone infornmation on a custoner’s deposit

account, ATM transactions, overdraft protection, and installnent and
nortgage | oans. Additional CD services provided by the bank include
el ectronic accounts for the receipt of federal governnment benefits and
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free checking accounts. These accounts increase financial services
for Iow or noderate-incone individuals.

As specific information is not available as to the degree to which

| ow- and noderate-incone individuals and geographi es are inpacted by
t hese services, significant wei ght was not placed on these services
when draw ng conclusions for the for the full-scope AA under the
Service Test.

Communi ty Devel opnent Servi ces

First Southwestern’ s performance in providing CD services to its full-
scope AA is excellent overall in terns of the nunber of groups served
as well as their relationship to community devel opnment needs.

First Southwestern officers participate in various organizations that
seek to fulfill identified community devel opnent needs. Comrunity
contacts have identified a need for organi zational services to assist
in increasing availability of affordable honmes for rent or purchase by
i mproving the existing housing stock. A need also exists for
infrastructure inprovenents to attract small businesses to the AA

The bank’s officers had significant participation in the follow ng
organi zations and activities that provide CD services during the
eval uati on peri od:

Nei ghbor hood Housi ng Services of Ham lton: A senior officer of First
Sout hwestern serves on the board of directors and provides financi al
and underwriting expertise. NHS seeks to revitalize nei ghborhoods by
pronoti ng home ownership; building affordable housing, rehabilitating
housi ng; buil ding, renovating, and managi ng affordable rental housing;
creating resident |eaders; and stinulating econom c devel opment. NHS
has recently assisted in the rehabilitation of a dozen hones in a | ow
income area of the City of Hamlton. NHS also assisted | ow and
noder at e-i nconme i ndividuals with the purchase of those properties.

Butl er County Devel opnent Advi sory Board: The Advisory Board net in
1998 to prepare a consolidated devel opnent plan to submt to the
Depart ment of Housing and Urban Devel opnment (HUD). Submi ssion of such
a plan is necessary for Butler County to qualify for funding under the
Communi ty Devel opnment Bl ock Grant Program A senior officer of First
Sout hwest ern worked on the board and provided financial expertise. As
a result of the plan being approved, Butler County received additional
fundi ng under the program

Brownfi el d Redevel opnent Advi sory Council: The council pronotes the
redevel opnent of abandoned or underutilized industrial and comerci al
facilities where redevel opnent is conplicated by real or perceived
contami nation. The Council was successful in securing a major

redevel opnent of a Brownfield site inthe City of Hamlton. The area
has been designated as an enterprise zone to target industrial and
limted commercial investnent to the nost distressed sections of the
community. A 60 thousand square foot facility for the processing and
di stribution of steel is now under construction on the site. A senior
of ficer of the bank provides the council with financial expertise and
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was involved in identifying, assessing, and aiding |ocal business and
property owners in redevel oping the area.

Communi ty Devel opment Conpany (CDC) of Butler Co: The CDC consists of
several banks that serve Butler County. The CDC divides risk of |oss
anong the institutions to enable affordable credit to be extended to
smal | businesses. A senior officer of First Southwestern is a menber
of the board of directors and provides financial and underwriting
expertise. The officer is involved in the approval of SBA financing
and Butler County revolving |oans.

Shared Harvest Food Bank: Shared Harvest Food Bank is a national
programthat collects and purchases food for distribution to |ocal
food banks. In 1999, Shared Harvest distributed 5.7 mllion pounds of
food, providing 4.5 mllion neals. The bank’s officer provides the
organi zation with financial and underwiting expertise. The officer
is a nenber of the local organization' s executive comittee,

Chai rperson for the Finance Cormittee, and is a nenber of the
Personnel Conmittee. Shared Harvest is located in Fairfield, Onio.

Hone Buyers Seminars: First Southwestern sponsored a series of three
home buyer seminars. A senior officer of the bank spoke at and
directed the seminars. The sem nars were designed to provide gui dance
to lowincome and first-tinme home buyers.

Fanni e Mae Sout hwest Advi sory Council: A senior officer of the bank
partici pated on the council and provided insight on issues pertaining
to predatory lending and its inpact on | ow and noderate-incone

per sons.

House of Hope for the Honel ess of Mddletown, Inc.: *“ Hope House” is
a permanent shelter serving honeless individuals and famlies in
northern Butler and Warren Counties who have little or no incone. An
of ficer of the bank serves as a board nmenber and provides financial
expertise as Treasurer and Finance Committee chairperson. Hope House
has continuously worked on renodeling its facility and has added a
transitional housing wng for honmel ess wonen.

Concl usions for Areas Receiving Limted-Scope Reviews

Based on |imted-scope reviews, the bank’s performance under the
Service Test in both the C ncinnati MSA AA and the non-MSA AA is
weaker than the bank’s overall * Qutstanding” performance under the
Service Test. The accessibility of offices is not as extensive in

t hese AAs. The conclusions for areas receiving |imted-scope reviews
di d not negatively inpact the conclusions regarding the bank’s overal
performance under the Service Test. These two areas conbi ned represent
only about 11 percent of the bank’s deposits. The Preble County AA
has no | ow or noderate-incone tracts and the G ncinnati AA only
accounts for about 16 percent of the bank’s overall |ending activity.
Refer to Table 13 in Appendix C for the facts and data that support

t hese concl usi ons.
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Appendi x A. Scope of Exam nation

The following table identifies the tinme period covered in this
evaluation, affiliate activities that were reviewed, and | oan products
considered. The table also reflects the netropolitan and non-
netropolitan areas that received conprehensive exam nation review
(designated by the term* full-scope” ) and those that received a | ess
conprehensi ve review (designated by the term*® |imted-scope” ).

Lendi ng Test (excludes CD Loans): 4/1/1998 to

: ; ; 12/ 31/ 2000
Time Period Reviewed I nvest nent and Service Tests

and CD Loans: 6/8/1998 to 7/23/2001

Financial Institution Products Revi ewed

First National Bank of Southwestern GChio Honme nortgage | oans, small |oans
(First Sout hwestern) to businesses, snall loans to

Ham I ton, GChio farms, conmunity devel opnent | oans
Affiliate(s) Aifiliate Products Revi ewed

Rel ati onshi p

None.

Li st of Assessnent Areas and Type of Examination

Assessnment Area Type of Exam O her Information
Ham | t on- M ddl et own #3200 Ful | - Scope

MSA Li m t ed- Scope

G ncinnati #1640 MSA AA Li m t ed- Scope

Prebl e County non- MSA
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Appendi x B: Market Profiles for Full-Scope Areas

Tabl e of Contents

Mar ket Profiles for Areas Receiving Full-Scope Reviews

Ham | t on- M ddl et owmn #3200 Metropolitan Statistical Area.............. 2
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Ham | t on- M ddl et own #3200 Metropolitan Statistical Area

Denographic Information for Full-Scope Area: Ham | t on- M ddl et owmn Assessnent
Ar ea
Denogr aphi c # Low l\/bdeer at M ddl e Upper NA*
Characteristics % of # o % of # % of # % of #
0% of #

$$§2{§ng;§)(Cb”S“S 73 10. 96 23.29 | 43.84 | 20.55 1.37
Popul ati on by Geography 291, 479 7.65 19. 99 45. 26 26. 40 0. 69
Ownner - Cccupi ed Housi ng by
Geogr aphy 72, 365 3.53 18. 21 49. 46 28.79 0.01
Busi nesses by Geography 10, 132 8.75 15. 81 47. 68 27.72 0.03
Farns by Geography 443 2.26 5.64 71.33 20. 77 0. 00
Fam |y Distribution by
| ncome Level 78, 113 19. 22 18. 20 24.53 38.05 0.00
Di stribution of Low and
Moder at e- | ncone
Fani | i es throughout AA 29, 230 12.41 32.61 42.30 12. 68 0.00
Geogr aphi es
Medi an Family | ncone
= $38,674
HUD Adj usted Median Fanily = Medi an Housing Val ue = $72. 490
$59, 300 Unenpl oyment Rate as of Decenber, - 5 5%
Income for 2001 2000 .
Househol ds Bel ow t he Poverty =
10. 66%
Level

(*) The NA category consists of geographi es that have not been assigned an income classification.
Sour ce: 1990 U.S. Census, and 2001 HUD updated M.

First Southwestern’ s Hamlton-M ddl etown assessnent area (AA) consists
of Butler County in its entirety. Major economc centers in the
county include the cities of HamIlton, Mddl etown, Fairfield and
Oxford. First Southwestern is headquartered in Hamlton, the |argest
city and the county seat of Butler County. The bank has 26 offices

| ocated throughout the MSA. As of June 30, 2000, 89 percent of First
Sout hwestern’s deposits were derived fromthis AA. Over the

eval uation period, 76 percent of the bank’s honme nortgage | oans and 67
percent of its small |oans to businesses were derived fromthis AA

First Southwestern s deposits in the Ham Iton-M ddl et owmn MSA t ot al
approximately $762 mllion. Based on FDI C market share data as of
June 30, 2000, this equates to a 28.7 percent deposit nmarket share
t hat ranks First Sout hwestern as the | argest deposit taking
institution in the AA. The two next | argest deposit taking
institutions are |large regional banks that have a conbi ned deposit
mar ket share of 41 percent. These banks are First Sout hwestern's
maj or conpetitors.

Butler County is experiencing rapid growh due to its |ocation between
the G ncinnati and Dayton netropolitan areas. Residential and
commercial growh is concentrated in the southern and eastern portions
of the county and is attributed to excellent schools, an abundance of
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| and avail abl e for devel opnent, and access to interstate hi ghways.

The county maintains a diversified econom c base that contributes to
its stability. Several of the traditional |arge enployers in Hamlton
and M ddl et own have cl osed or reduced enploynment. These jobs were
repl aced by the small er businesses that operate outside of these
cities.

According to the Bureau of Labor Statistics, in Decenber 2000 the
unenpl oynent | evel for the county was 2.5 percent, well below the 3.7
percent unenpl oynent |evel for the State of Chio. However, the cities
of HamIton (3.9 percent) and M ddl etown (3.8 percent) had

unenpl oynent rates much higher than Butler County as a whole. These
cities also contain |arger concentrations of | ow and noderate-incone
census tracts and ol der housi ng.

Maj or enpl oyers include AK Steel Co, Smart Paper Co., Ci ncinnati
Fi nancial, Fort Ham | ton-Hughes Menorial Hospital, and four area
school districts.

Two community contacts were nade during the evaluation, in addition to
one community contact nmade during a recent exam nation of another
institution. The contacts included an organization involved with
community devel opnent, an affordabl e housing conmunity service

organi zation and a smal |l business devel opnent organi zati on. Two of the
contacts stressed the need for financing of quality affordable housing
as the primary credit need of the AA. The other contact stated that
there was an opportunity for financial institutions to provide a | oan
pool focused on fixing up the downtown M ddl et own ar ea.

The primary credit and investnent needs within the Ham |ton-M ddl et own
MBA are financing for purchase and rehabilitation of affordable
housing as well as financing for small business devel opnent. Snal

busi ness devel opnent financing includes infrastructure devel opnent to
attract new businesses to urban areas. Wile there is an anple supply
of affordable hones in Hami|lton and M ddl et own, nost affordable priced
housing is in need of repair. Additionally, |ow and noderate-incone
famlies generally require assistance in selecting a property,
acquiring the down paynent, and financing the purchase, according to
one of the comunity contacts.

Alimted I evel of community resources and opportunities for
partnerships exists to facilitate activities to address the unnet
credit and community devel opnment needs of the AA. | nvestnent
opportunities are generally limted to supporting |ocal organizations
t hrough grants and donations, although sone opportunities exist

t hrough the purchase of |owincome housing tax credits as well as

nor t gage- backed securities consisting of nortgage loans in | ow and
noder at e-i nconme geographies within the AA Qpportunities al so exi st
for financial institutions to provide flexible | ending products for

| ow- and noder at e-i ncome honebuyers as well as funding |oans to

devel opers of affordable housing. These conclusions are based on

di scussions with |local conmunity service organizations, our review of
CRA performance eval uations of other banks operating in the AA and
di scussions with bank managenent. Conpetition for comunity

devel opment | oans, investnents and services in the AAis noderate and
consists primarily of the larger regional and |ocal financial
institutions.
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Appendi x C. Tabl es of Perfornmance Data

Cont ent of Standardi zed Tabl es

Ref erences to the “ bank” include activities of any affiliates that

t he bank provided for consideration (refer to appendix A: Scope of

t he Exam nation). For purposes of reviewi ng the |ending test tables,
the follow ng are applicable: purchased |oans are treated as
originations/ purchases and market share is the nunber of | oans
originated and purchased by the bank as a percentage of the aggregate
nunber of reportable |oans originated and purchased by all lenders in
t he MSA/ assessnent area.

The following is a listing and brief description of the tables:

Table 1. Lending Volune - Presents the nunber and dol |l ar anount of
reportabl e | oans origi nated and purchased by the bank over
the eval uation period by MSA/ assessnent area.

Tabl e 2. Geographic Distribution of Honme Purchase Loans - Conpares the
percentage distribution of the nunber of |oans originated and
purchased by the bank in low, noderate-, middle-, and upper-
I nconme geographies to the percentage distribution of owner-
occupi ed housi ng units throughout those geographies. The
tabl e al so presents market share information based on the
nost recent aggregate narket data avail abl e.

Tabl e 3. Geographic Distribution of Honme | nprovenent Loans - See Tabl e
2.

Tabl e 4. Geographic Distribution of Refinance Loans - See Table 2.

Tabl e 5. Geographic Distribution of Small Loans to Busi nesses - The
percentage distribution of the nunber of small |oans (Iless
than or equal to $1 mllion) to businesses originated and
purchased by the bank in |ow, noderate-, mddle-, and upper-
I ncome geographi es conpared to the percentage distribution of
busi nesses (regardl ess of revenue size) throughout those
geographies. The table al so presents nmarket share
i nformati on based on the nost recent aggregate market data
avai | abl e.

Tabl e 6. Geographic Distribution of Small Loans to Farns - The
percentage distribution of the nunber of small |oans (less
t han or equal to $500,000) to farns originated and purchased
by the bank in | ow, noderate-, mddle-, and upper-incone
geogr aphi es conpared to the percentage distribution of farns
(regardl ess of revenue size) throughout those geographies.
The table al so presents market share informati on based on the
nost recent aggregate narket data avail abl e.

Table 7. Borrower Distribution of Home Purchase Loans - Conpares the
percentage distribution of the nunber of |oans originated and
purchased by the bank to | ow, noderate-, middle-, and upper-
I ncome borrowers to the percentage distribution of famlies
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Tabl e 8.

Tabl e 9.
Tabl e 10.

Tabl e 11.

Tabl e 12.

Tabl e 13.

Charter Number: 56

by incone | evel in each MSA/ assessnent area. The table also
presents market share information based on the nost recent
aggregate market data avail abl e.

Borrower Distribution of Hone | nprovenent Loans - See Tabl e
7.

Borrower Distribution of Refinance Loans - See Table 7.

Borrower Distribution of Small Loans to Businesses -
Conpares the percentage distribution of the nunber of snall
| oans (less than or equal to $1 mllion) originated and
pur chased by the bank to busi nesses with revenues of $1
mllion or less to the percentage distribution of businesses
with revenues of $1 mllion or less. In addition, the table
presents the percentage distribution of the nunber of |oans
ori gi nated and purchased by the bank by | oan size, regardl ess
of the revenue size of the business. Market share
information is presented based on the nbst recent aggregate
mar ket data avail abl e.

Borrower Distribution of Small Loans to Farns -
Conpares the percentage distribution of the nunber of snal
| oans (Il ess than or equal to $500, 000) originated and
purchased by the bank to farnms with revenues of $1 mllion or
|l ess to the percentage distribution of farns with revenues of
$1 million or less. In addition, the table presents the
percentage distribution of the nunber of |oans originated and
purchased by the bank by |oan size, regardl ess of the revenue
size of the farm Market share information is presented
based on the nbst recent aggregate market data avail abl e.

Qualified Investnents - Presents the nunmber and dol | ar
amount of qualified investnments nade by the bank in each
MBA/ AA. The table separately presents investnents nade
during prior evaluation periods that are still outstanding
and investnments made during the current eval uation peri od.
Prior-period investnents are reflected at their book val ue as
of the end of the evaluation period. Current period
i nvestnments are reflected at their original investnent anount
even if that anount is greater than the current book val ue of
the investnent. The table also presents the nunber and
dol | ar anmount of unfunded qualified investnent
conmtnments. |In order to be included, an unfunded conmm t nment
nmust be legally binding and tracked and recorded by the
bank’ s fi nanci al
reporting system

Di stribution of Branch Delivery System and Branch
Openi ngs/ d osi ngs - Conpares the percentage distribution of
t he nunber of the bank’s branches in | ow, noderate-, m ddle-
, and upper-inconme geographies to the percentage of the
popul ati on within each geography in each MSA/ AA. The table
al so presents data on branch openings and cl osings in each
VBA/ AA.
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Table 1. Lending Volume

Charter Number: 56

LENDING VOLUME State: OHIO Evaluation Period: April 1, 1998 TO December 31, 2000
Small Loans to Community % of
0 Total Reported
% of Rated Home Mortgage Businesses Small Loans to Farms Development Loans** P Rated Area
Area Loans Loans Deposits
MSA/Assessment Area: . .
(#) in in
MSA/AA* # $ (000's) # $ (000's) # $ (000’s) # $ (000's) # $ (000's) MS*I:QAA
Full-Review:
Hamilton-Middletown #3200 MSA 72.75 2,715 199,100 804 81,222 40 3,944 5 16,350 3,564 300,616 88.96
Limited-Review:
Cincinnati #1640 MSA AA 16.11 637 72,122 145 17,662 7 1,031 0 0 789 90,815 6.50
Preble County non-MSA 11.15 237 9,603 243 2,626 66 811 0 0 546 13,040 4.54

(*) Rated area refers to either the state or multistate MSA rating area.
(**) The evaluation period for Community Development Loans is June 8, 1998 to July 23, 2001.

(***) Deposit data as of June 30, 2000. Rated area refers to either the state or multistate MSA rating area.




Table 2. Geographic Distribution of Home Purchase Loans

Charter Number: 56

Geographic Distribution:. HOME PURCHASE

State: OHIO Evaluation Period: April 1, 1998 TO December 31, 2000
Total Home ;
Purchase Low-lncome Moderate-lnc_:ome Mlddle-Incgme Upper-Incqme Market Share (%) by Geography ***
Loans Geographies Geographies Geographies Geographies
MSA/Assessment Area: 0 0 0 0
9% of Ow/:ler % Ow/:ler % Ow/:ler % OV\{;er %
# 00 BANK BANK BANK BANK [ Overall | Low | Mod : Mid : Upp
Total* oce Loans oce Loans oce Loans oce Loans
Units** Units** Units** Units**
Full-Review:
Hamilton-Middletown #3200 MSA | 815 67.63 3.53 1.96 18.21 18.16 49.46 60.37 28.79 19.51 3.74 360  3.68 491 @ 229
Limited-Review:
Cincinnati #1640 MSA AA 340 28.22 1.10 0.88 10.41 2.65 50.03 39.71 38.46 56.76 1.14 050 i 0.26 | 0.85 1.68
Preble County non-MSA 50 4.15 0.00 0.00 0.00 0.00 100.00 100.00 0.00 0.00 3.27 0.00 { 0.00 = 3.27 : 0.00
(*) Home purchase loans originated and purchased in the MSA/AA as a percentage of all home purchase loans originated and purchased in the rated area.

(**) Percentage of Owner-Occupied Units is the number of owner-occupied housing units in a particular geography divided by the number of owner-occupied housing units in the area based on 1990
Census information.

(***) Based on 1999 Aggregate HMDA Data only.




Table 3. Geographic Distribution of Home Improvement Loans

Charter Number: 56

Geographic Distribution. HOME IMPROVEMENT

State: OHIO Evaluation Period: April 1, 1998 TO December 31, 2000
Total Home :
Tmprovement Low-lncome Moderate-lnc_:ome Mlddle-Incgme Upper-Incqme Market Share (%) by Geography ***
Loans Geographies Geographies Geographies Geographies
MSA/Assessment Area: LY % o o,
9% of szler % szler % szler % Ow;er %
# 00 BANK BANK BANK BANK | Overall | Low Mod Mid Upp
Total* oce Loans oce Loans oce Loans oce Loans
Units** Units** Units** Units**
Full-Review:
Hamilton-Middletown #3200 MSA | 768 76.88 3.53 4.56 18.21 22.92 49.46 59.77 28.79 12.76 13.99 9.46 17.66 1695 | 6.84
Limited-Review:

Cincinnati #1640 MSA AA 117 11.71 1.10 0.00 10.41 5.13 50.03 64.10 38.46 30.77 1.63 0.00 1.30 1.71 1.68
Preble County non-MSA 114 11.41 0.00 0.00 0.00 0.00 100.00 100.00 0.00 0.00 18.11 0.00 = 0.00 18.11 0.00
ome improvement loans originated and purchased in the as a percentage of all home improvement loans originated and purchased in the rated area.

*) H i 1 iginated and hased in the MSA/AA fall h i 1 iginated and hased in th d

(**) Percentage of Owner-Occupied Units is the number of owner-occupied housing units in a particular geography divided by the number of owner-occupied housing units in the area based on 1990
Census information.

(***) Based on 1999 Aggregate HMDA Data only.




Table 4. Geographic Distribution of Home Mortgage Refinance Loans

Charter Number: 56

Geographic Distribution. HOME MORTGAGE REFINANCE

State: OHIO

Evaluation Period: April 1, 1998 TO December 31, 2000

Total Home :
Refinance Low-lncorpe Moderate-lnc_:ome Mlddle-Incgme Upper-Incqme Market Share (%) by Geography ***
Loans Geographies Geographies Geographies Geographies
%
MSA/Assessment Area: o 0 0 0
0 Owner % Ovjrller % Ov&fr]ler Yo Ovjr]ler Yo
# % of ocCC BANK BANK BANK BANK | Overall | Low : Mod i Mid | Upp
Total* Units* Loans oce Loans oce Loans oce Loans
% Units** Units** Units**
Full-Review:
Hamilton-Middletown #3200 MSA | 1,111 81.75 3.53 2.34 18.21 17.01 49.46 62.29 28.79 18.36 5.03 1.67 | 516 = 6.57 | 295
Limited-Review:
Cincinnati #1640 MSA AA 177 13.02 1.10 2.26 10.41 4.52 50.03 59.89 38.46 33.33 0.48 1.27 ¢ 026  0.63 . 0.32
Preble County non-MSA 71 522 0.00 0.00 0.00 0.00 100.00 100.00 0.00 0.00 3.41 0.00 = 0.00 ; 3.41 0.00

(*) Home mortgage refinance loans originated and purchased in the MSA/AA as a percentage of all home mortgage refinance loans originated and purchased in the rated area.

(**) Percentage of Owner-Occupied Units is the number of owner-occupied housing units in a particular geography divided by the number of owner-occupied housing units in the area based on 1990

Census information.

(***) Based on 1999 Aggregate HMDA Data only.




Table 5. Geographic Distribution of Small Loans to Businesses

Charter Number: 56

Geographic Distribution: SMALL LOANS TO BUSINESSES State: OHIO Evaluation Period: April 1, 1998 TO December 31, 2000
Total Small .
Low-Income Moderate-Income Middle-Income Upper-Income o sk
Loans Geographies Geographies Geographies Geographies Market Share (%) by Geography
MSA/Assessment To Businesses
Area: % of % of % % of % % of % % of % .
# T ut 1 Businesses | BANK | Businesses = BANK | Businesses BANK | Businesses | BANK | Overall | Low Mod Mid Upp
ota Hk Loans Hk Loans Hok Loans Hk Loans
Full-Review:
Hamilton-Middletown
#3200 MSA 804 67.45 8.75 8.83 15.81 17.54 47.68 51.87 27.72 21.77 13.39 18.05 2491 12.69 10.31
Limited-Review:
Cincinnati #1640 145 | 12.16 2.86 0.69 14.15 11.72 44.17 48.28 38.83 39.31 0.77 049 = 056 | 0.6l 1.08
MSA AA
Preble f/["s“;“y mon o431 2039 0.00 0.00 0.00 0.00 100.00 100.00 0.00 0.00 2813 0.00 | 0.00 | 29.03  0.00

(*) Small loans to businesses originated and purchased in the MSA/AA as a percentage of all small loans to businesses originated and purchased in the rated area.

(**) Source of Data-Dunn and Bradstreet.

(***) Based on 1999 Aggregate Small Business Data only.



Table 6. Geographic Distribution of Small Loans to Farms

Charter Number: 56

Geographic Distribution: SMALL LOANS TO FARMS

State: OHIO

Evaluation Period: April 1, 1998 TO December 31, 2000

Total Small

Low-Income

Moderate-Income

Middle-Income

Upper-Income

0, sksksk
Loans Geographies Geographies Geographies Geographies Market Share (%) by Geography
To Farms
MSA/A t Area:
SA/Assessment Area ) ) % ) % ) % ) %
i % of %of — BANK %of — BANK % of BANK %of  BANK | Overall Low Mod = Mid = Upp
Total* Farms** Loans Farms** Loans Farms** Loans Farms** Loans
Full-Review:
Hamilton-Middletown #3200 MSA | 40 35.40 2.26 2.50 5.64 17.50 71.33 50.00 20.77 30.00 11.11 0.00 @ 0.00 14.71 : 0.00
Limited-Review:
Cincinnati #1640 MSA AA 7 6.19 1.80 0.00 9.53 14.29 54.50 14.29 34.17 71.43 0.00 0.00 @ 0.00 0.00 0.00
Preble County non-MSA 66 58.41 0.00 0.00 0.00 0.00 100.00 100.00 0.00 0.00 30.47 0.00 : 0.00 | 3095 = 0.00

(*) Small loans to farms originated and purchased in the MSA/AA as a percentage of all small loans to farms originated and purchased in the rated area.
(**) Source of Data-Dunn and Bradstreet.

(***) Based on 1999 Aggregate Small Farm Data only.




Table 7. Borrower Distribution of Home Purchase Loans

Charter Number: 56

Borrower Distribution: HOME PURCHASE State: OHIO Evaluation Period: April 1, 1998 TO December 31, 2000
Total Home Low-Income Moderate-Income Middle-Income Upper-Income Market Share (%) by Borrower
Purchase
Borrowers Borrowers Borrowers Borrowers Income™****
Loans
MSA/Assessment Area: % % % %
% of %of  BANK %of  BANK % of BANK %of | BANK ,
# Families Loans Families Loans Families Loans Families Loans | Overall © Low = Mod = Mid = Upp
TOtal* sk sk sk sk
skksk skksk ek sk
Full-Review:
Hamilton-Middletown #3200 MSA | 815 67.63 19.22 12.02 18.20 23.19 24.53 26.99 38.05 35.21 3.74 515 : 456 | 420 : 494
Limited-Review:
Cincinnati #1640 MSA AA 340 28.22 17.63 441 16.96 17.94 23.55 20.29 41.87 53.53 1.14 0.54 1.02 : 090 : 2.06
Preble County non-MSA 50 4.15 15.88 6.00 18.94 22.00 25.18 36.00 39.99 32.00 3.27 556 | 3.11 4.14 259

™) Home purchase loans originated and purchased in the MSA/AA as a percentage of all home purchase loans originated and purchased in the rated area.

(**)  Percentage of Families is based on 1990 Census information.
(***) As a percentage of loans with borrower income information available. No information was available for 3.1% of loans originated and purchased by the bank.
(****) Based on 1999 Aggregate HMDA Data only.




Charter Number: 56

Table 8. Borrower Distribution of Home Improvement Loans

Borrower Distribution: HOME IMPROVEMENT State: OHIO Evaluation Period: April 1, 1998 TO December 31, 2000
Total Home Low-Income Moderate-Income Middle-Income Upper-Income
Improvement pp Market Share (%) by Borrower Income****
Loans Borrowers Borrowers Borrowers Borrowers
MSA/Assessment Area: % % % %
9% of %of  BANK %of  BANK % of BANK %of  BANK ,
# T(;) g+ | Families Loans | Families Loans | Families Loans Families | [oans | Overall : Low . Mod Mid Upp
o sk o sk ok skkok o skkok
Full-Review:
Hamilton-Middletown #3200 MSA | 768 76.88 19.22 21.61 18.20 31.25 24.53 24.48 38.05 20.44 13.99 25.88 17.35 12.48 9.11
Limited-Review:
Cincinnati #1640 MSA AA 117 11.71 17.63 14.53 16.96 22.22 23.55 34.19 41.87 28.21 1.63 2.35 1.64 1.23 1.73
Preble County non-MSA 114 11.41 15.88 7.89 18.94 21.93 25.18 29.82 39.99 40.35 18.11 31.25 21.57 14.86 17.53

(*) Home improvement loans originated and purchased in the MSA/AA as a percentage of all home improvement loans originated and purchased in the rated area.

(**)  Percentage of Families is based on 1990 Census information.
(***) As a percentage of loans with borrower income information available. No information was available for 1.7% of loans originated and purchased by the bank.

(*¥***) Based on 1999 Aggregate HMDA Data only.



Table 9. Borrower Distribution of Home Mortgage Refinance Loans

Charter Number: 56

Borrower Distribution: HOME MORTGAGE REFINANCE State: OHIO Evaluation Period: April 1, 1998 TO December 31, 2000
Total Home
Mortgage Low-Income Moderate-Income Middle-Income Upper-Income Market Share (%) by Borrower
Refinance Borrowers Borrowers Borrowers Borrowers Income****
Loans
MSA/Assessment Area: % % %
% of % of BANK % of BANK % of % BANK % of BANK ‘
# Total Families Loans | Families Loans | Families = y . sss | Families Loans | Overall .\ Low = Mod Mid = Upp
* sk sk sk sk
skeksk skksk sk
Full-Review:
Hamilton-Middletown #3200 MSA | 1,111 81.75 19.22 11.52 18.20 21.15 24.53 26.73 38.05 37.53 5.03 5.49 5.75 6.61 6.27
Limited-Review:
Cincinnati #1640 MSA AA 177 13.02 17.63 9.60 16.96 16.38 23.55 26.55 41.87 45.20 0.48 0.67 0.39 0.59 0.53
Preble County non-MSA 71 522 15.88 1.41 18.94 11.27 25.18 45.07 39.99 42.25 3.41 1.54 2.79 446 : 4.82

(*) Home mortgage refinance loans originated and purchased in the MSA/AA as a percentage of all home mortgage refinance loans originated and purchased in the rated area.
(**)  Percentage of Families is based on 1990 Census information.
(***) As a percentage of loans with borrower income information available. No information was available for 3.2% of loans originated and purchased by the bank.
(*¥***) Based on 1999 Aggregate HMDA Data only.




Table 10. Borrower Distribution of Small Loans to Businesses

Borrower Distribution: SMALL LOANS TO BUSINESSES

State: OHIO

Evaluation Period: April 1, 1998 TO December 31, 2000

Total Small Loans
to Businesses

Businesses with
Revenues of
$1 million or less

Loans by Original Amount
Regardless of Business Size

Market Share****

0
) veor | . %of | 0 BANK | 5100000 | “S100000 | >5250.000 Rev
N usinesses . to to All $1 million
Total - Loans orLess  ¢750.000 | $1,000,000 or less
Full-Review:
Hamﬂ“’n'Mb‘jg}:“’W“ #3200 | gp4 67.45 86.71 84.83 72.26 16.79 10.95 13.39 18.08
Limited-Review:
Cincinnati #1640 MSA AA | 145 12.16 87.32 77.24 70.34 15.86 13.79 0.77 0.98
Preble County non-MSA 243 20.39 90.28 89.71 99.18 0.82 0.00 28.13 36.65

Charter Number: 56

(*)  Small loans to businesses originated and purchased in the MSA/AA as a percentage of all small loans to businesses originated and purchased in the rated area.

(**) Businesses with revenues of $1 million or less as a percentage of all businesses.

(***) Small loans to businesses with revenues of $1 million or less as a percentage of all loans reported as small loans to businesses. No information was available for 8.4% of

small loans

to businesses originated and purchased by the bank.
(****)Based on 1999 Aggregate Small Business Data only.



Table 11. Borrower Distribution of Small Loans to Farms

Borrower Distribution: SMALL LOANS TO FARMS State: OHIO Evaluation Period: April 1, 1998 TO December 31, 2000
Total Small Loans | Farms with Revenues of Loans by Original Amount Market
to Farms $1 million or less Regardless of Farm Size Share*#**
Rev
o
9% of A) of % BANK | $100,000 >$100,000 i >$250,000 31
# Total* Businesses Loans*** or Less to to All million
*ok $250,000 $1,000,000
or less
Full-Review:
Hamﬂ“’n'Ml\ljgftown #3200 40 35.40 99.32 87.50 70.00 20.00 10.00 111 9.52
Limited-Review:
Cincinnati #1640 MSA AA 7 6.19 94.96 100.00 71.43 14.29 14.29 0.00 0.00
Preble County non-MSA 66 58.41 98.30 95.45 98.48 1.52 0.00 30.47 31.71

(*)  Small loans to farms originated and purchased in the MSA/AA as a percentage of all small loans to farms originated and purchased in the rated area.

(**) Farms with revenues of $1 million or less as a percentage of all businesses.

*%%) Small loans to farms with revenues of $1 million or less as a percentage of all loans reported as small loans to farms. No information was available for 1.5% of small loans
( p g P

to farms originated and purchased by the bank.
(****)Based on 1999 Aggregate Small Farm Data only.

Charter Number: 56




Charter Number: 56
Table 12. Qualified Investments

QUALIFIED INVESTMENTS State: OHIO Evaluation Period: June 8, 1998 TO July 23, 2001
Prior Period Current Period Total Investments Unfunded
Investments* Investments v Commitments**
MA/Assessment Areas: % of
# $ (000's) # $ (000's) # $ (000's) Total # $ (000's)
$’s
Full-Review:
Hamilton-Middletown #3200 MSA 1 402 27 1,920 28 2,322+ 9991 0 0
Limited-Review:
Cincinnati #1640 MSA AA 0 0 2 2 2 2 0.09 0 0
Preble County non-MSA 0 0 0 0 0 0: 0.00 0 0

(*) “Prior Period Investments” means investments made in a previous evaluation period that are outstanding as of the examination date.
(**) “Unfunded Commitments” means legally binding investment commitments that are tracked and recorded by the bank’s financial reporting system.



Table 13. Distribution of Branch Delivery System and Branch Openings/Closings

Charter Number: 56

DISTRIBUTION OF BRANCH DELIVERY SYSTEM AND BRANCH OPENINGS/CLOSINGS State: OHIO Evaluation Period: June 8, 1998 TO July 23, 2001
Deposits Branches Branch Openings/Closings Population
% of % of i i
. Rated Rated Location of Branches by Net Change in Location of % of the Population within
MSA/Assessment Area: #of . #of #of Branches
Area Area Income of Geographies Each Geography
. BANK Branch Branch (+or-)
Deposits Branches . .
in Branches in Closings : Openings
MSA/AA MSA/AA Low Mod Mid Upp Low Mod Mid @ Upp Low Mod Mid Upp
Full-Review:
Hamilton-Middletown #3200 MSA 88.96 26 76.47 11.54 11.54 50.00 26.92 0 3 0 0 2 1 7.65 19.99 45.26 26.40
Limited-Review:
Cincinnati #1640 MSA AA 6.50 6 17.65 0.00 0.00 50.00 50.00 1 2 0 0 0 1 3.20 14.10 49.71 32.99
Preble County non-MSA 4.54 2 5.88 0.00 0.00 100.00 0.00 0 0 0 0 0 0 0.00 0.00 100.00 0.00




