




LOANS

Ads for personal loans at-
tract young people who need
funds to buy a car, make a
down payment on a home,
or pay college tuition. The
ads are tempting because
they promise easy access to
unsecured (no collateral required) loans. Unfortunately,
the easy loans are rarely made. All they’re really after is
the upfront fee they will demand to “process” your loan
application. The funding is always promised, but all you
will receive is a fancy rejection letter from a distant
lender.

Save your money for those important financial goals:
don’t waste it on these crooks demanding advance fees.

WORK-AT-HOME

“Work-at-home” schemes appeal to everyone who
would like to work but can’t leave home. They target
homemakers, the unemployed, the handicapped, and
the elderly. Students like them because they offer part-
time work and promise great money-making potential.
Plus, they are often sold for no more than $25. The
offer to stuff envelopes or do other menial work is en-
tirely dependent on your ability to attract new custom-
ers and sell the same program you have purchased.
Your costs to photocopy, advertise, and mail solicita-
tions will eat up any money you earn, and you may be
participating in a fraud.

Be wary of any work-at-home offer that promises
unrealistic income and minimal investment.



CREDIT CARDS/
CREDIT REPAIR

Our society is in-
creasingly dependent
on credit cards, ATM
cards and other “smart
cards” for financial
transactions. People
applying for credit for
the first time may have
difficulty demonstrating
they are credit worthy.
If you have a poor
credit history, have
substantial debts or
have failed to pay a bill,
obtaining credit can be
especially difficult.

Con artists recog-
nize this need and prey
on individuals trying to.
establish credit by of-
fering to help them get
credit cards or “repair”
their damaged credit
rating. Usually you will
be asked for a process-
ing fee up front with
your credit application. Despite promises that a major
credit card and line of credit will be forthcoming, all you
are likely to receive is a listing of credit card issuers to
whom you may apply for a “secured credit card.” Un-
der this arrangement, your credit line will only equal the
cash deposit (usually $300 or $400) you will be required
to make. This may help you establish credit, but do you
have the cash to deposit in the bank?

Other crooks offer a “gold card” that turns out to be
good only for purchases made from the con artist’s own
overpriced catalogue.

Be smart and establish credit locally where you bank
or shop and always pay your bills on time.



FREE PRIZES

The mails are full of so-called “sweepstakes” of-
fers and “free prizes” offers. Some offer fantastic
cash prizes to participants who respond. Others of-
fer vacations, jewelry, TVs, stereo equipment or
smaller cash awards. Legitimate companies do con-
duct sweepstakes promotions where anyone can
enter and no purchases or fees are required. Your
chances of winning may be slim, but you pay noth-
ing to participate. However, if you are offered a “free
prize” that asks you to pay shipping or handling
charges, registration fees, taxes, auditor’s expenses,
or storage fees--watch out!

You can bet the “free prize” will be worth consid-
erably less than the money you pay.

MEDICAL QUACKERY

Many young people suffer from a lack of self-con-
fidence because of perceived deficiencies in their
personal appearance. Crooked promoters prey on
these insecurities by offering products that promise
to help you lose weight, develop a more attractive
figure, enlarge muscles, or cure acne. Unfortunately,
many of these products are not going to perform as
advertised and may be utterly worthless.

Medical problems should never be trusted to
quackery. Take them to your family doctor.



BOILER ROOMS MEAN HIGH PRESSURE

Crooked telemarketing operations are often re-
ferred to as “boiler rooms.” These crooks may sell
everything from insurance to precious gems. Re-
gardless of what’s being sold, the transaction usu-
ally begins with a telephone call from a fast-talking
salesperson armed with a high pressure sales pitch
that requires a decision to purchase or invest right
now. You won’t be given time to think it over or check
it out. The caller may offer to have a private courier
come to your home to pick up your check. This is
your cue to hang up the phone. No legitimate com-
pany is going to demand a decision under those cir-
cumstances.

When you feel the sales pressure going up, slam
the phone down.
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